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Meet Our Team & New Office 

The Markets & Investing for Your Living Legacy  

New Service: Living Legacy Planning 

Tools for Avoiding Tax & Estate Planning Pitfalls 
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AGENDA
Today's

Case Study: A Family Vacation Home 
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JOHN McMAHON

Client Relationship Manager
VINCENT CHAMBERS, ESQ.

Legal Specialist
YVONNE DARBY

Associate

MICHAEL DAVIS, CPA

Tax Specialist

 OUR TEAM
Meet



NEW OFFICE
Coming Soon!

2900 Townsgate Road, Suite 213

Westlake Village, CA 91361*

NEW ADDRESS

Open House

Coming
 this S

ummer!

*Continue to Send Mail to Current Address



LIVING LEGACY 
PLANNING

Our New Service Offering



MATTERS TO US
Why Your Living Legacy 

We like to joke that if you don’t fly first class now, your heirs will when you’re

gone. You’ve worked to build your wealth and deserve to make cherished

memories with your loved ones while you still can. 

Using our comprehensive Living Legacy Planning services, 

our team is here to help you make that happen.



 Your Living Legacy Plan will include Comprehensive Services such as:

We believe that Living Legacy Planning
should give you the confidence 

to have a great life 
both now and in the future. 



LIVING LEGACY PLANNING
Our New Service Offering 

You’ve spent a lifetime saving for the future—but when do you actually get to enjoy it?

You want to use your hard-earned wealth to live life to the fullest today, but you don’t

want to spend so much that you imperil your future. We believe you deserve to

experience the fruits of your efforts while you’re still able without sacrificing your

financial security.

Stop Waiting for "Tomorrow"

Live Without Limits
Let us help you plan and execute your living legacy strategy while resting assured
of your financial security. 

Our Team will Partner with you to: 
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A L L O C A T E  Y O U R  M O N E Y  T O  Y O U R  V A R I O U S  N E E D S  A N D  G O A L S   

C O O R D I N A T E  Y O U R  E S T A T E  P L A N N I N G ,  T A X ,  A N D  I N V E S T M E N T  D E C I S I O N S  

I M P L E M E N T  A N D  E N J O Y  Y O U R  L I V I N G  L E G A C Y  W I T H  Y O U R  L O V E D  O N E S  



REMINDERS 
Just a few

Information presented is for educational purposes only
Everyone’s situation is unique - seek out personalized, individual advice
before making investment decisions
Investments involve risk and are not guaranteed
Past performance is not indicative of future performance



LIVING LEGACY
The Market & Investing for Your



RETURNS IN 2022 

Source: Morningstar Direct



INFLATION



INFLATION 



ENERGY



HOUSING



SUPPLY CHAIN 



CONSUMER  FINANCES



VALUATION



EARNINGS



OUTLOOK
We believe that most of the current drivers of inflation are short-term. 
The Federal Reserve has the powers at its disposal to curb inflation, the
question is how much will they have to put the brakes on the economy to
do so. 

There is roughly a 30% probably of a recession according to JPMorgan,
most likely shallow and mostly priced-in to current valuations. 

Risks to Outlook
The Federal Reserve acting too quickly or too slowly and being forced
to raise rates quicker than ideal
Government policy continuing to add additional stimulus into an
already oversaturated economy
Continued disruption of the supply chain (ie. COVID resurgence or
escalation of war in Europe



PROCESS



LEGACY PLANNING



TIME AND VOLATILITY



RETURN BY ASSET 



Q&A



15 MIN
BREAK



TAX & ESTATE PLANNING
PITFALLS

Tools for Avoiding
TAX & ESTATE

PLANNING PITFALLS



SUMMARY REPORT
Tax Analysis



TAX SAVING OPPORTUNITIES
Tax Analysis 



GROUPED GIVING
Tax Scenario 1



SELLING A LARGE ASSET
Tax Scenario 2



DONOR ADVISED FUND
Charitable Giving 

A Schwab Charitable™ donor-advised fund account is a simple, 
tax-smart investment solution for charitable giving.

You just set up an account with Schwab Charitable and contribute cash, securities, or appreciated assets.
You’ll be eligible for a current-year tax deduction and can be more strategic about your giving decisions.



Tax Scenario 2
SELLING A LARGE ASSET



RMDS & ROTH CONVERSIONS
Tax Scenario 3



RMDS & ROTH CONVERSIONS
Tax Scenario 3



TRUSTEES & EXECUTORS
Are your Trustees and Executors still relevant? 

Estate Scenario 1



MINOR CHILDREN
Are your kids no longer minors? 

Estate Scenario 2



TITLING ASSETS
Are all your assets titled correctly? 

Estate Scenario 3



DOCUMENTS
Are you missing important documents? 

Estate Scenario 4



Q&A



15 MIN
BREAK



Case STudy:
A FAMILY 

VACATION 
HOME



Meet The 
JOHNSON 

FAMILY
RETIRED COUPLE
SUBSTANTIAL SAVINGS 
CHARITABLY MINDED 
LOVE THE GREAT OUTDOORS 
FAMILY ORIENTED
LOVES TO TRAVEL 



Feel more comfortable spending money to create 
a             instead of just an           . LIVING LEGACY

THIS YEAR WE'VE ADDED TAX ANALYSIS & ESTATE PLANNING SERVICES TO COMPLETE

YOUR FINANCIAL PICTURE. 

INHERITANCE

the legacy you want to experience right now.
Uniting your financial situation with your values to define not only the kind

of legacy you want to leave behind but, even more importantly, 
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D O  I  H A V E  E N O U G H ?  

W H A T  H A P P E N S  I F  T H E R E  I S  M O R E  T H A N  E N O U G H ?  

H O W  D O  I  A L I G N  M Y  G O A L S  W I T H  M Y  V A L U E S ?   

We help you answer these 3 questions: 



T R A V E L  T O G E T H E R  D U R I N G  R E T I R E M E N T   

P R O V I D E  F O R  G R A N D K I D S '  E D U C A T I O N  

C O N T I N U E  T O  B E  G E N E R O U S  T H R O U G H  C H A R I T A B L E  G I V I N G  

S P E N D  T I M E  S K I I N G  A N D  E X P L O R I N G  T H E  G R E A T  O U T D O O R S  W I T H  L O V E D  O N E S

LIVING LEGACY GOALS
0 1

0 2

0 3

0 4

The Johnson Family's 



G O A L S P E N D  T I M E  S K I I N G  A N D  E X P L O R I N G  T H E  G R E A T  O U T D O O R S  W I T H  L O V E D  O N E S

P U R C H A S E  A  C O N D O  N E A R  O N E  O F  T H E I R  F A V O R I T E  L O C A L  S K I  R E S O R T SD R E A M

We established a budget for them and made sure that the additional costs of owning a second property would be feasible given

their assets and income. We then turned to the task of accessing the funds necessary for a down payment.

Our on-staff CPA helped us build a tax analysis based on an estimate of their future income to see how we could best access their

tax-deferred assets without bumping them into a higher tax bracket. Along the way, we explored future tax strategies that would

potentially make sense down the road, including potential Roth Conversions to enhance their tax savings.

Our on-staff attorney did a deep dive on their existing estate planning documents before presenting them with a review of their

current estate plan and pointing out some areas that needed updating. As part of this estate review step, we considered how best

their new ski condo would need to be titled and made sure that the logistics of their inheritance matched their end-of-life goals.

FINANCIAL PLAN: MONEYGUIDE01

02

03

TAX ANALYSIS: HOLISTIPLAN 

ESTATE REVIEW: VANILLA



Q&A



READING & LEARNING
Here's what we're

THE ANTHROPOCENE REVIEWED 
JOHN GREEN

THINK AGAIN
ADAM GRANT

AGAINST THE RULES PODCAST
MICHAEL LEWIS

THE MOST IMPORTANT THING 
HOWARD MARKS



OPEN HOUSE

Coming 
this Summer!

Our Next Event



Thank you for Coming! 

Let's Stay in Touch
NEW OFFICE: 2900 Townsgate Road, Suite 213, Westlake Village, CA 91361

805-870-5591

www.sherwoodfp.com

info@sherwoodfp.com



DISCLOSURES
Sherwood Financial Partners, LLC (“SFPL”) is a registered investment adviser located in Westlake Village, California. SFPL may only transact business in those
states in which it is registered, or qualifies for an exemption or exclusion from registration requirements.

This presentation is limited to the dissemination of general information regarding SFPL’s investment advisory services. Accordingly, the information in this
presentation should not be construed, in any manner whatsoever, as a substitute for personalized individual advice from SFPL. Information presented is for
educational purposes only and does not intend to make an offer or solicitation for the sale or purchase of any specific securities, investments, or investment
strategies. Investments involve risk and unless otherwise stated, are not guaranteed. Be sure to first consult with a qualified financial adviser and/or tax
professional before implementing any strategy discussed herein. Any client examples were hypothetical and used to demonstrate a concept.

Case studies presented are based on actual clients, however, some of the information may have been changed or altered. These studies are provided for
educational purposes only. Similar, or even positive results, cannot be guaranteed. Each client has their own unique set of circumstances so products and
strategies may not by suitable for all people. No portion of these case studies is to be interpreted as a testimonial or endorsement of SFPL’s investment
advisory services. 
 
Past performance is not indicative of future performance. Therefore, no current or prospective client should assume that future performance of any specific
investment, investment strategy (including the investments and/or investment strategies recommended by SFPL), or product referenced directly or indirectly
in this presentation, will be profitable. Different types of investments involve varying degrees of risk, and there can be no assurance that any specific
investment or investment strategy will be suitable for a client’s or prospective client’s investment portfolio.

Various indexes were chosen that are generally recognized as indicators or representations of the stock market in general. Indices are typically not available
for direct investment, are unmanaged, and do not include fees or expenses. Some indices may also not reflect reinvestment of dividends.

Sherwood Financial Partners, LLC may discuss and display charts, graphs, and formulas which are not intended to be used by themselves to determine which
securities to buy or sell, or when to buy or sell them. Such charts, graphs, and formulas offer limited information and should not be used on their own to make
investment decisions.


