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Yvonne Darby
Associate 

Yvonne works with the children and grandchildren of our legacy clients,

helping them plan for their futures and understand how their inheritance

can help them achieve their goals. She guides heirs through the process of

inheriting wealth so they feel prepared to make informed and responsible

decisions about their money.

Legal Specialist 

Vincent specializes in legal contracts, reviewing estate planning and real

estate documents to ensure that our clients’ wishes are properly

documented. When reviewing contracts, he works alongside clients and

their outside attorneys to appropriately execute a client’s overall legacy

plan and help ensure no steps are overlooked. 

Tax Specialist

Michael helps clients align their tax strategies and legacy plan so that they

can minimize taxes and give more to their loved ones and favorite charities.

He specializes in the transfer of small businesses and property as part of

an overall legacy plan. 

Vincent Chambers, Esq. 

Michael Davis, CPA
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Matthew Davis, CFP
Partner, Advisor

Matthew works with clients to coordinate their overall legacy plan,

collaborating with all the professionals involved to make sure the plan is

smoothly and cohesively executed. His specialty in high-end wealth

planning, both personally and professionally, allows him to guide the

conversation and help pave a path for a secure legacy.

Partner, Advisor

Hannah works alongside Matthew to coordinate legacy planning, focusing

specifically on the investment decisions that make a plan successful. She

specializes in the behavioral and emotional ways that clients approach

their wealth and legacy. She also provides the tools that children,

grandchildren, and other heirs need to responsibly inherit wealth and help

secure a stable future for themselves.

Client Relationship Manager

John offers logistical support to clients in implementing their legacy plan,

helping them open and maintain any relevant custodial accounts. He

serves as an immediate point of contact for our clients to answer their

questions about operations or to direct them to the right team member. 

Hannah Boundy, CFP , CFA

John McMahon 
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You’ve spent a lifetime saving for the future—but when do you actually get to enjoy it? You

want to use your hard-earned wealth to live life to the fullest today, but you don’t want to

spend so much that you imperil your future. We believe you deserve to experience the fruits

of your efforts while you’re still able without sacrificing your financial security.

LIVING LEGACY
PLANNING

Our New Service Offering

A legacy well lived should go hand in hand
with a legacy well left. 

Stop Waiting for "Tomorrow"

Live Without Limits
Let us help you plan and execute your living legacy strategy while resting assured of your

financial security. 
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A L L O C A T E  Y O U R  M O N E Y  T O  Y O U R  V A R I O U S  N E E D S  A N D  G O A L S   

C O O R D I N A T E  Y O U R  E S T A T E  P L A N N I N G ,  T A X ,  A N D  I N V E S T M E N T  D E C I S I O N S  

I M P L E M E N T  A N D  E N J O Y  Y O U R  L I V I N G  L E G A C Y  W I T H  Y O U R  L O V E D  O N E S  

Our Team will Partner with You to: 
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PROCESS
Our

Your personalized comprehensive financial plan is

the foundation for everything that we do. It

impacts our approach, investment strategy, and

our recommendations. We start by gathering your

financial data, identifying your goals, and then

building a plan tailored toward achieving your

goals. We review this plan with you often to make

sure you're on track. We worry about the details,

so you can feel secure about your retirement.   

Utilizing your previous tax return, our advisors

are able to give you an overview of your current

tax situation. Not only does this help you

understand what factors may be driving your

taxes, but also how to potentially be more

efficient with your taxes. We do this by

identifying possible opportunities for tax savings

in the future. 

Our team will analyze your existing estate

planning documents, providing you with a

summary to help you visualize your current

estate plans. We'll then make recommendations

to better align your goals and values with your

estate documents. We find that these

documents are often created and forgotten. 

Our aim is to help you realize your legacy goals

by maintaining relevant documents and

appropriately titling your assets.

FINANCIAL PLAN01

02

03

TAX ANALYSIS 

ESTATE REVIEW
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When it comes to building your financial plan, we utilize MoneyGuide,

an industry respected planning software. Core to MoneyGuide's

output is a Monte Carlo analysis that gives us an idea of the

robustness of your specific plan in varying market scenarios.



TA
X

 
A

NA
LYSISHolistiplan

05

On the tax planning side, we use Holistiplan to review your prior tax

returns and identify areas for tax efficiency improvement. It also 

allows us to run hypothetical scenarios to further explore potential

opportunities for future tax savings.
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We utilize Vanilla, an estate planning review tool, that analyzes your

existing estate planning documents, providing us with a visualization

of your plans as they currently stand. This enables us to identify areas

of your estate plan that may be incomplete and out of date and helps

us recommend solutions.



At Sherwood Financial Partners, we like to joke that if you don’t fly first class

now, your heirs will when you’re gone. You’ve worked hard to build your wealth

and deserve to make cherished memories with your loved ones while you still

can. Using our comprehensive Living Legacy Planning services, our team is

here to help you make that happen. 

We believe that Living Legacy Planning should give you the confidence to

have a great life both now and in the future. Our Registered Investment

Advisory firm provides the experience and expertise to help do just that for

clients throughout North Los Angeles, Ventura, and Santa Barbara Counties. 
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 MATTERS
TO US

Why Your Living Legacy 

Creating memories today to last beyond this lifetime.

We bring all these services together so you can quit endlessly saving just to

leave your money to your heirs and instead make lasting memories by enjoying

your wealth together now.
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P E R S O N A L  F I N A N C I A L  P L A N N I N G  

R E T I R E M E N T  P L A N N I N G  

E D U C A T I O N  P L A N N I N G  

T A X  E F F I C I E N C Y  P L A N N I N G  

I N V E S T M E N T  M A N A G E M E N T

A C C O U N T  M A N A G E M E N T

C A S H  F L O W  M A N A G E M E N T

 Your Living Legacy Plan will include Comprehensive Services such as:



INVESTING FOR YOUR
LIVING LEGACY

The Market  and
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This past few weeks have seen some of the worst-performing market sessions since 2020. While we

understand that those days can be tough to stomach, we also want to be conscious of the groundwork

that can be done to prepare for them and remind ourselves that downturns are a part of the investing

process. We wanted to share a few thoughts on what we’re seeing right now, particularly with regards

to inflation. We'll also discuss how we’re positioned to handle this downturn, and why we remain

confident moving forward. 



While investment returns do play a significant role in the success of your financial plan, thoughtful tax and

estate planning can be equally important when it comes to being efficient and impactful with your assets.

Today, we'll look at how to discover some common pitfalls in these areas as well as how to remedy them.
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TAX & ESTATE
PLANNING PITFALLS

Tools for Avoiding 

TA
X
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 Pitfalls

Grouped Giving & Selling a Large Asset 

RMDs & Roth Conversions 

DONOR ADVISED FUND
A Schwab Charitable™ donor-advised fund account is a simple, tax-smart investment
solution for charitable giving. You just set up an account with Schwab Charitable and
contribute cash, securities, or appreciated assets. You’ll be eligible for a current-year tax
deduction and can be more strategic about your giving decisions.
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 Pitfalls

Are your Trustees and Executors still relevant? 

Are all your assets titled correctly? 

Are you missing important documents?

Are your kids no longer minors? 
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A FAMILY
VACATION HOME
Case Study: 

01

02

They have 4 Living Legacy Goals: travel together during retirement, provide for

grandkids' education, continue to be generous through charitable giving, and spend

time skiing & exploring the great outdoors with loved ones. After allocating funds for the

first 3 goals, we empowered them to dream bigger about their last goal. 

D O  I  H A V E  E N O U G H ?  

W H A T  H A P P E N S  I F  T H E R E  I S  M O R E  T H A N  E N O U G H ?  

H O W  D O  I  A L I G N  M Y  G O A L S  W I T H  M Y  V A L U E S ?  

We partnered with them to answer these 3 questions:

G O A L S P E N D  T I M E  S K I I N G  A N D  E X P L O R I N G  T H E  G R E A T  O U T D O O R S  W I T H  L O V E D  O N E S

P U R C H A S E  A  C O N D O  N E A R  O N E  O F  T H E I R  F A V O R I T E  L O C A L  S K I  R E S O R T SD R E A M

We established a budget for them and made sure that the additional costs of owning a

second property would be feasible given their assets and income. We then turned to the

task of accessing the funds necessary for a down payment.

Our on-staff CPA helped us build a tax analysis based on an estimate of their future income to

see how we could best utilize their tax-deferred assets without bumping them into a higher tax

bracket. Along the way, we explored future tax strategies that would potentially make sense

down the road, including potential Roth Conversions to enhance their tax savings.

Our on-staff attorney did a deep dive on their existing estate planning documents before

presenting them with a review of their current estate plan and pointing out some areas that

needed updating. As part of this estate review step, we considered how best their new ski

condo would need to be titled and made sure that the logistics of their inheritance

matched their end-of-life goals.

FINANCIAL PLAN: MONEYGUIDE01

02

03

TAX ANALYSIS: HOLISTIPLAN 

ESTATE REVIEW: VANILLA

The Johnsons are a retired couple with

substantial savings. They enjoy the great

outdoors, are charitably minded, family

oriented, and love to travel. 
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READING & LEARNING

Against the Rules (Podcast) // Michael Lewis 

Journalist and bestselling author Michael Lewis takes a searing look at

what’s happened to fairness in American life through the lens of people who

depend on public trust. After exploring what's happened to referees and

coaches, the third season of Against the Rules tackles what's happened to

our trust in experts and expertise. An expert has probably saved your life

more than once. So why is it so hard to judge who the real experts are? And

why, once we’ve found them, do we struggle to listen to what experts have to

say? In this season, we meet oceanographers and baseball writers, nurses

and former gang members — people who don't have a lot in common but

the mixed blessing of their expertise. (Amazon) 

Here's what we're

The Anthropocene Reviewed // John Greene

The Anthropocene is the current geologic age, in which humans have profoundly

reshaped the planet and its biodiversity. In this remarkable symphony of essays

adapted and expanded from his groundbreaking podcast, bestselling author John

Green reviews different facets of the human-centered planet on a five-star scale—

from the QWERTY keyboard and sunsets to Canada geese and Penguins of

Madagascar. (Amazon)

Think Again // Adam Grant 

Organizational psychologist Adam Grant is an expert on opening other people's minds--

and our own. As Wharton's top-rated professor and the bestselling author of Originals

and Give and Take, he makes it one of his guiding principles to argue like he's right but

listen like he's wrong. With bold ideas and rigorous evidence, he investigates how we can

embrace the joy of being wrong, bring nuance to charged conversations, and build

schools, workplaces, and communities of lifelong learners.  (Amazon) 

The Most Important Thing // Howard Marks 

Legendary investor Howard Marks is chairman and co-founder of Oaktree

Capital Management, which has $100 billion under management. He is

sought out by the world's leading value investors and his client memos brim

with insightful commentary and a time-tested, fundamental philosophy. Now

for the first time, readers can benefit from Mark's wisdom, concentrated into

a single lifetime of experience and study, The Most Important Thing explains

the keys to successful investment and the pitfalls that can destroy capital or

ruin a career. Utilising passages from his memos to illustrate his ideas, Marks

teaches by example, detailing the development of an investment philosophy

that fully acknowledges the complexities of investing and the perils of the

financial world. Brilliantly applying insight to today's volatile markets, Marks

offers a volume that is part memoir, part creed, with a number of broad

takeaways. (Amazon)
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DISCLOSURES
Sherwood Financial Partners, LLC (“SFPL”) is a registered investment adviser located in
Westlake Village, California. SFPL may only transact business in those states in which it is
registered, or qualifies for an exemption or exclusion from registration requirements.

This handout is limited to the dissemination of general information regarding SFPL’s
investment advisory services. Accordingly, the information in this handout should not be
construed, in any manner whatsoever, as a substitute for personalized individual advice from
SFPL. Information presented is for educational purposes only and does not intend to make an
offer or solicitation for the sale or purchase of any specific securities, investments, or
investment strategies. Investments involve risk and unless otherwise stated, are not
guaranteed. Be sure to first consult with a qualified financial adviser and/or tax professional
before implementing any strategy discussed herein. Any client examples were hypothetical
and used to demonstrate a concept.

Case studies presented are based on actual clients, however, some of the information may
have been changed or altered. These studies are provided for educational purposes only.
Similar, or even positive results, cannot be guaranteed. Each client has their own unique set
of circumstances so products and strategies may not by suitable for all people. No portion of
these case studies is to be interpreted as a testimonial or endorsement of SFPL’s investment
advisory services. 
 
Past performance is not indicative of future performance. Therefore, no current or
prospective client should assume that future performance of any specific investment,
investment strategy (including the investments and/or investment strategies recommended
by SFPL), or product referenced directly or indirectly in this handout, will be profitable.
Different types of investments involve varying degrees of risk, and there can be no assurance
that any specific investment or investment strategy will be suitable for a client’s or
prospective client’s investment portfolio.

Various indexes were chosen that are generally recognized as indicators or representations
of the stock market in general. Indices are typically not available for direct investment, are
unmanaged, and do not include fees or expenses. Some indices may also not reflect
reinvestment of dividends.

Sherwood Financial Partners, LLC may discuss and display charts, graphs, and formulas
which are not intended to be used by themselves to determine which securities to buy or
sell, or when to buy or sell them. Such charts, graphs, and formulas offer limited information
and should not be used on their own to make investment decisions.
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let's stay in touch
2900 Townsgate Road, Suite 213

Westlake Village, CA 91361

805-870-5591

info@sherwoodfp.com

www.sherwoodfp.com


